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Say what you mean, without opening your mouth Actions really do speak louder than words, but you've got to
be able to understand them. That's where Body Language For Dummies, Second Edition comes in handy. If you
find yourself puzzled by other people, or want to improve the impression you give, having an insight into body
language is key, and this book will teach you to comprehend what people really mean, even if they say nothing
at all, and how you can use your body and your expressions to make a positive impact. Image and presentation
are crucia to successful communication
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